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Not an Offer to Purchase or Sell Securities

This overview is for informational purposes and is not an offer to sell or a solicitation of an offer to buy 

any securities in TIMIA Capital Corp. (the “Company”), and may not be relied upon in connection with  

the purchase or sale of any security. Any decision to invest should only be made with the advice of your 

financial advisor.

Copyright and General Disclaimer

This presentation is Copyright 2017 TIMIA Capital Corp., which reserves all rights in and to this 

presentation. TIMIA Capital Corp.  (the “Company”) is a public company listed on the TSX Venture 

Exchange (TSX-V: TCA), with a principal office in Vancouver, British Columbia, Canada.

The statements contained in this presentation which are historical in nature are accurate to the best of 

our knowledge. Historical returns are not a guarantee of future results

Forward-Looking Statements

The information set forth in this presentation may contain “forward-looking statements” that are not 

historical fact and are subject to certain risks and uncertainties. Statements in this presentation which 

are not purely historical in nature, including statements regarding beliefs, plans, expectations or 

intentions regarding the future, are forward-looking. Statements that are not historical facts, including 

statements that are preceded by, followed by, or that include such words as “estimate,” “anticipate,” 

“believe,” “plan”, “intend”, “expect”, “may” or “should” or similar statements, are forward-looking 

statements. Forward-looking statements which may be contained within this presentation include, but  

are not limited to, statements regarding the economic prospects of the Company’s investments,    

general economic conditions, the Company’s future plans or future revenues, timing of potential 

expansion or improvements. Such forward-looking statements are subject to risks and uncertainties 

which could cause actual results to differ materially from estimated results. Such risks and uncertainties 

include,    but are not limited to, the Company’s ability to raise sufficient capital to fund investment, 

changes in general economic conditions or financial markets, changes in interest rates, litigation, 

legislative,   judicial, regulatory, political and competitive developments in Canada and world-wide, 

technological and operational difficulties and changing foreign exchange rates. There can be no 

assurance that the Company’s efforts will succeed and ultimately achieve sustained commercial 

success. These forward-looking statements are made as of the date of this presentation. There can be 

no assurance that beliefs, plans, expectations or intentions of the Company will prove to be accurate.

Risk Factors:

An investment in securities of the Company involves a significant degree of risk and must be considered 

highly speculative due to the nature of the Company’s business. There are a number of risks that may 

have a material and adverse impact on the future operating and financial performance of the Company 

and could cause the Company’s operating and financial performance to differ materially from the 

estimates described in forward-looking statements related to the Company, including without limitation, 

the risk that portfolio companies  will not be able to make the payments they are required to make to the 

Company and by extension, the co-investors;  the potential for the Company to sell down its interest in 

certain investments, thereby receiving proportionally less benefit from such investments held; the 

Company having insufficient financial resources to achieve its objectives; availability of further 

investments that are appropriate for the Company on terms that it finds acceptable or at all; successful 

completion of exits from investments on terms that constitute a gain when no such exits are currently 

anticipated;  risks associated with early-stage companies that form part of the Company’s portfolio; the 

risk of loss of an investor’s entire investment in the Company; changes in the credit risk associated with 

collateral securities impacting the value of the collateral securing a loan;  intense competition in all 

aspects of business; reliance on limited management resources; general economic risks; new laws and 

regulations and risk of litigation.

The risks set out above are not the only risks facing the Company. There are widespread risks 

associated with any form of business and specific risks associated with the Company’s business. 

Additional risks and uncertainties not presently known to the Company or those that are currently 

deemed immaterial may also impair the Company’s business operations. If any such risks actually occur, 

the business, financial condition and operating results of the Company could be materially harmed. 
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TIMIA Capital 

• Provides unique secured credit facilities to software companies,

• 22% gross Internal Rate of Return (IRR) over the past 4 years,

• Proprietary efficient fintech platform closes deals and manages risks,

• Limited Partnership structure launched in 2019 scales $AUM

• Approx. 2/3rds of interest paid to capital providers, 1/3rd retained by Timia

• North American focus, 70% USD

• Revenue Growth of >75% for Q2 2019 over Q2 2018
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Lending 2.0 – The Revolution is Underway
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TIMIA’s fit in the Lending Revolution

Consumer 

Lending

Small and 

Medium 

Business 

Lending

SaaS 

Lending

• “Cashflow Based Lending”

• SaaS Lending: $14B market and growing

• Higher risk-adjusted returns than other SMB 

Loans

• Predictable cashflow = lower risk

• High volume of M&A

• SaaS Lending lends itself to technology, 

scale
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TIMIA Serves an Underserved Sector
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Financing Landscape for Software Companies
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Typical Credit Deal

• 6 Year Term

• 16% to 23% per annum

• Principal & interest pmts

• No bullet pmts

• Sloped repayment stream leaving 

cash in company in early years

• First or second GSA

• Reasonable exit clauses



EXITED INVESTMENTSMonthly payments from Portfolio 

Companies

Structured to generate 20% IRR per 

annum

Buyout Premiums
Have delivered IRRs of 30% to 40% to 

investors

Warrants Historically added ~3% annual return
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Superior results in Private Equity / Credit

How the returns are made:

Multiple Income Streams Deliver 22% Gross IRR since 2015

Buyout premiums and warrants are an important part of the overall 

portfolio return. They have historically accounted for greater than 5%IRR 

on a portfolio-wide basis. 
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Loan Book Cash

Acceleration in Capital Deployment

<--------------------- 2018: 8 new Investments----------------------> 

<-------- 2019 YTD: 8 new Investments---> 
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Current Portfolio across all vehicles 

Consolidated Portfolio Sales Showing Growth / Security
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Monthly Portfolio Risk Management
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The TIMIA Platform : Brand, Technology, Team, Access to Capital

Two shareholder investment cases: 

1. Building a high powered loan book delivering great risk-adjusted returns, or

2. Creating a high-value strategic platform in a strategically oriented market.

TIMIA Capital is a publicly-traded, fintech-enabled platform creating value for 

shareholders by earning a great risk adjusted return on private capital while 

concurrently building a platform that has strategic value in a rapidly evolving market.
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Experienced Management Team

Mike Walkinshaw 
Chief Executive Officer

Greg Smith
Chief Investment Officer

Darren Seed
VP – Capital Markets

Andrew Abouchar
Chief Credit Officer

Stephanie Andrew
VP – Finance

• Mike joined the company 

as the CEO in August 

2015

• Co-Founder and 

Managing Partner of 

Fronterra Capital

• Managing Partner, CFO 

at Chrysalix Energy 

• Greg joined TIMIA as the 

CIO in September 2015

• Co-Founder and 

Managing Partner of 

Espresso Capital

• Business Development 

Bank of Canada’s 

(“BDC”) Technology 

Seed Investment Group 

• 20-plus years of experience in 

Canada’s venture capital and 

private equity industry

• Cofounder and partner in Tech 

Capital Partners Inc.

• Founder of TCP Property Inc.

• Accountant at PwC 

• Investment manager at 

Working Ventures

• Advisor to the Government of 

Canada and Province of 

Ontario

• Board of Ontario Centres of 

Excellence

• Over 20 years of capital markets 

experience across various 

exchanges and industries 

• Darren joined TIMIA as the Vice 

President, Capital Markets & 

Communications (VPCMC) in 

January 2018

• VPCMC of Avigilon Corporation

• President of Incite Capital 

Markets Inc

• Raised in excess of $750 million 

for previous companies.

• VP Finance, Espresso Capital 

• Founding Partner of the 

Women’s Equity Lab (WEL)

• Executive Director of the Capital 

Investment Network (CIN

• MSc in Molecular Biology and 

Medical Genetics 

• MBA at the Schulich School of 

Business 

• CFA charter holder
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TIMIA Capital I Limited Partnership

TIMIA

TSXV: TCA

Fund I GP

Fund 1

~ 20% direct 

LP interest

GP is a wholly-owned 

subsidiary of TIMIA

10 Investee 

Companies

1. Fund invests in investee companies

2. Investees pay monthly cash payments

Limited 

Partners

Monthly cash payments
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Future Growth: SPV Driven Financing
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Scaling through Special Purpose Vehicles (SPVs) provides yield participation matching risk 

to reward profile.

TIMIA Capital

TCA / TIMCF

Fund 

# X



Recent Financial Results –Q2 2019 (May 31st)
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• Record revenue of $835,038, up 75% over the same period last year

• Total assets grew over 87% to $22,332,091 compared with the same period last year

• TIMIA’s loan investment portfolio (loans receivable) increased 169% to $16,315,527 compared to $6,073,948 in the same 

period last year

• Provided US$5,000,000 in new revenue financing facilities and a $2,000,000 debt facility

• Completed a $10,500,000 financing with the launch of its first Limited Partnership (“LP”), in which the Company owns 20% 

of the LP units and acts as the LP’s manager.
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Capital Structure

• Shares outstanding

– ~39 MILLION TOTAL OUTSTANDING

– ~50 MILLION FULLY DILUTED

• Market capitalization ~$9.4 million

• Warrants outstanding -6.8 million with weighted average @ $0.24

• Options outstanding  - 4.5 million with weighted average @ $0.11 

• $2,051,000 convertible debentures @$0.14 convertible into 14,650,000 

common shares. Mature on November 30, 2020 

• Insider ownership ~40%
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• TIMIA is a fin-tech driven specialty lending 

platform utilizing internal and external capital

• Focused on small to medium size private 

software companies; North American wide.

• Experienced tech VC management team

• Loans have security protection on downside 

and equity participation on upside

• 22 loan investments since 2015 inception, 6 

successful early exits, 22% gross IRR

• Strong portfolio, zero bad debt

• Accessing an under-served sector with 

significant growth potential

• High alpha return over long term beta yield

• Low correlation with public market indexes 

• Manager with “skin in the game”

• Private debt market experiencing significant 

growth

• Building a scalable model that can deliver 

returns above risk return curve.

Highlights

Delivering Strong Gross Returns Meeting the Needs of Yield Investors
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