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Disclaimer

Not an Offer to Purchase or Sell Securities
This overview is for informational purposes and is not an offer to sell or a solicitation of an offer to buy any securities in TIMIA Capital Corp. (the “Company”) and may not be relied upon in connectionwith the purchase or
sale of any security. Any decision to invest should only be made with the advice of your financial advisor.

Copyright and General Disclaimer
This presentation is Copyright 2019 TIMIA Capital Corp., which reserves all rights in and to this presentation. TIMIA Capital Corp. (the “Company”) is a public company listed on the TSX Venture Exchange (TSX-V: TCA), with
a principal office in Vancouver, British Columbia, Canada.

The statements contained in this presentation which are historical in nature are accurate to the best of our knowledge. Historical returns are not a guarantee of future results

Forward-Looking Statements

The information set forth in this presentation may contain “forward-looking statements” that are not historical fact and are subject to certain risks and uncertainties. Statements in this presentation which are not purely
historical in nature, including statements regarding beliefs, plans, expectations or intentions regarding the future, are forward-looking. Statements that are not historical facts, including statements that are preceded by,
followed by, or that include such words as “estimate,” “anticipate,” “believe,” “plan”, “intend”, “expect”, “may” or “should” or similar statements, are forward-looking statements. Forward-looking statements which may be
contained within this presentationinclude, but are not limited to, statements regarding the economic prospects of the Company’s investments, general economic conditions, the Company’s future plans or future revenues,
timing of potential expansion or improvements. Such forward-looking statements are subject to risks and uncertainties which could cause actual results to differ materially from estimated results. Such risks and uncertainties
include, but are not limited to, the Company’s ability to raise sufficient capital to fund investment, changes in general economic conditions or financial markets, changes in interest rates, litigation, legislative, judicial,
regulatory, political and competitive developments in Canada and world-wide, technological and operational difficulties and changing foreign exchange rates. There can be no assurance that the Company’s efforts will
succeed and ultimately achieve sustained commercial success. These forward-looking statements are made as of the date of this presentation. There can be no assurance that beliefs, plans, expectations or intentions of the
Company will prove to be accurate.

Risk Factors:

An investment in securities of the Company involves a significant degree of risk and must be considered highly speculative due to the nature of the Company’s business. There are a number of risks that may have a material
and adverse impact on the future operating and financial performance of the Company and could cause the Company’s operating and financial performance to differ materially from the estimates described in forward-looking
statements related to the Company, including without limitation, the risk that portfolio companies will not be able to make the payments they are required to make to the Company and by extension, the co-investors; the
potential for the Company to sell down its interest in certain investments, thereby receiving proportionally less benefit from such investments held; the Company having insufficient financial resources to achieve its
objectives; availability of further investments that are appropriate for the Company on terms that it finds acceptable or at all; successful completion of exits from investments on terms that constitute a gain when no such
exits are currently anticipated; risks associated with early-stage companies that form part of the Company’s portfolio; the risk of loss of an investor’s entire investment in the Company; changes in the credit risk associated
with collateral securities impacting the value of the collateral securing a loan; intense competitionin all aspects of business; reliance on limited management resources; general economicrisks; new laws and regulations and
risk of litigation.

The risks set out above are not the only risks facing the Company. There are widespread risks associated with any form of business and specific risks associated with the Company’s business. Additional risks and uncertainties
not presently known to the Company or those that are currently deemed immaterial may also impair the Company’s business operations. If any such risks actually occur, the business, financial condition and operating results
of the Company could be materially harmed.
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TIMIA Capital

TIMIA is a publicly-listed company with experienced
managers that focus on the fast growing, global,
business-to-business Software as a Service (“SaaS”)
segment.

TIMIA has developed a proprietary, scalable,
technology-driven fintech platform to generate higher
risk-adjusted returns on its financing for private
technology companies that generate recurring
revenue.

TIMIA’s platform on-boards and analyzes companies
to determine growth characteristics and risk profile.
Paired with TIMIA’s non-dilutive capital structure, the
combination creates strong value for TIMIA’s
shareholders.



Investment
Highlights

* Experienced tech venture capital management Investments in new and follow-on portfolio companies,
team and actively assisting the companies with their growth

plans since 2015, has resulted in:
« Advancedtechnology/algorithm to identify

° 1 H (o)
candidates, reduce risk and streamline lending Q3 interest revenueincreased 56% compared to the

same period last year.

. . * TIMIA’s Q3investment portfolioincreased 26% to
*  Targeting under-served technology sectors with $27.3 million compared to the same period last year
significant growth potential, such as the Software

as a Service (SaaS) lending market

process

«  $37.0millionin assets and growing.

«  $1.6milliongain on seven exits in 2020 validates

*  Expansion opportunities to adjacent technology business model and investment strategy
markets
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TIMIA’s Fintech Platform

A faster, better, and cheaper lending process with
higher risk-adjusted returns, creating value for
shareholders, and leveraging TIMIA’s non-dilutive
capital structure.
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Platform uses advanced technology and proprietary
algorithms to:

* |dentify and prioritize potential loan
candidates by “Proprietary Credit Score”

* Streamline and significantly shorten the
lending process for entrepreneurs through
“automated secure data flow”

* Reduce the inherent risks of financing
startup companies by “continuous and
automated monitoring”



Monthly Portfolio Risk Management

Sample of Current

Portfolio
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« 32dealssince August 2015

«  $80million of facilities written

- 13 exits with rate of return averaging greater than 30%

* Portfolio of 19 companies

» Strong, consistent portfolio performance, even through COVID19

TIMIA CAPITAL

2020 Exits*

&) FORMHERO
@ BasicGov
Wagepoint

7Geese

|||K KARBON

*Not all portfolio exit logos are
included
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Multiple Income Streams Deliver 25% Gross IRR since 2015
Superior results in Private Equity / Credit

EXITED INVESTMENTS

IRR > 35%

How the returns are made:

AR °
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Experienced Management Team

Andrew Abouchar
CHIEF CREDIT OFFICER

Mike Walkinshaw
CHIEF EXECUTIVE OFFICER

Rob Foxall
VP - ORIGINATION

e Joined TIMIAiIn2017

* Previously an Associate Director at
Espresso Capital

« Activelyinvolvedinthe startup
community both advising early
stage software companies

20-plus years of experiencein
Canada’s venture capital and
private equity industry
Cofounder and partnerin Tech
Capital PartnersInc.

Founder of TCP Property Inc.

8 ° Mikejoinedthe company as

: the CEO in August 2015

y + Co-Founderand Managing

; Partner of Fronterra Capital

* Managing Partner, CFO at
Chrysalix Energy

CHRYSALIX  BALLAR Accountant at PwC  Selection Committee for Canadian
VENTURE CAPITAL . o .
Investment manager at Working Financing Forum and BC Tech
. " e Ventures Summit Investor Showcase.
BT pwc pwc + Bachelor of Commerce (Honours) in

Finance from the University of
British Columbia.

Brooke Jutzi

VP - FINANCE

Darren Seed
VP - CAPITAL MARKETS

* Canadian chartered accountant

+ 16 yearsaudit and assurance experience
with PwC

* Specialistin accounting and financial
reportingunder IFRS, ASPE, Public Sector

e Over 20 years of capital markets
experience across various exchanges
and industries

* Darrenjoined TIMIA as the Vice
President, Capital Markets &

Communications (VPCMC)in January Accounting Standards, US GAAP,and SEC
Westport qviGILON 2018 . . .Repor.ting inavariety of ir.1dustry
* VPCMCof AvigilonCorporation includingtechnology and insurance
Qonsgsmmmm - * President of Incite Capital Markets Inc + Graduate of University of Western
+ Raised in excess of $750 million for Ontario

previous companies.

q TIMIA CAPITAL

frictionless SaasS finance




Financial Results Demonstrate Growth

Revenue Acceleration
Growth :;‘ C?pltal
Q2 2016 - Q3 2020 eployment
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Rapidly Evolving Fintech Market Opportunity

FINTECH COMPANY REPORT & DATE HEADLINE
PYMTS.com . . : -
neXI October 2020 Digital Payment Company Nexi Agrees To Buy SIA For US$5.4 billion
. Fus_i_on Street Insider Fusion Acquisition Corp announces pricing of US$305 million IPO for
- AEgAERAR i June 2020 transactions within the fintech or asset and wealth management sectors.
@ PLAID VISA Visato acquire Plaid for US$5.3 billion
January 2020
stri e Forbes Startup Lessons: How Stripe Created a $35 billiongiant
p September 2019 j
2 Markets Inside - .
S Card September 2019 Goldman Sachs reportedly spent $300 million developing Apple Card
L EATBANC Betakit Clearbancraises $300 million to take entrepreneur funding model global

July 2019

Canadian Accountant
June 2019

@ MindBridge ¢/ wave Mindbridge and Wave fintech companies secure bigmoney deals

frictionless SaasS finance
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https://www.forbes.com/sites/tomtaulli/2019/09/20/startup-lessons-how-stripe-created-a-35-billion-giant/#1eb6fa445060
https://markets.businessinsider.com/news/stocks/apple-snubbed-goldman-sachs-bank-spent-300-million-apple-card-2019-9-1028563659
https://betakit.com/clearbanc-raises-300-million-usd-to-take-entrepreneur-funding-model-global/
http://canadian-accountant.com/content/business/canadian-accounting-audit-fintech-secure-big-money-deals
https://www.streetinsider.com/Globe+Newswire/Fusion+Acquisition+Corp.+Announces+Pricing+of+%24305+Million+Initial+Public+Offering/17050249.html
https://usa.visa.com/about-visa/newsroom/press-releases.releaseId.16856.html
https://www.pymnts.com/digital-payments/2020/digital-payment-company-nexi-agrees-to-buy-sia-for-5-4b/

Serving an Underserved & Growing Sector

Financing Landscape for Software Companies
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TIMIA's fit in the Lending 2.0 Revolution

Initial application/market:
SaaS Lending

SMALL & * Cashflow based lending

CONSUMER MEDIUM SAAS *  $14 billion market - large and growing

LENDING BUSINESS LENDING * Higher risk-adjusted returns than other SMB
LENDING loans

* Predictable cashflow = lower risk
* Highvolume of M&A
* Saa$S Lending suited to technology and scale

tilendingClub ALY lendified

S'@' Kabbage lendﬁgl‘ree‘
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TIMIA's fit in the Lending 2.0 Revolution (continued...)

Expansion opportunities
TECHNOLOGY to adjacent markets

RECURRING MARKET & EXAMPLES

SMALL & SIEVIEINYIE OF MATURE COMPANIES
CONSUMER MEDIUM MARKETS

LENDING BUSINESS * Marketplaces (Shopify)
LENDING « B2C (Amazon, Facebook)

SAAS * Technology Enabled Services (Yelp, Paychex)
SERIBUINE ¢ Medical Consumables (Abbott Diabetes Care)

Target and invest in these companies in their

HiLendingClub ymoGo 4 lendified early growth phases, allowing entrepreneurs to
keep more of their company

Qa Kabbage lendﬁgtreew
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5 Year Relative Performance
Nov-15 to Nov-20
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Source: FactSet
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Shares outstanding:

Capital
Structure

~41 million total outstanding

~50 million fully diluted

Market capitalization: ~$9.5 million
Warrants outstanding: 6.8 million with weighted average @ $0.24

Options outstanding: 3.1 million with weighted average @ $0.11

Insider ownership: ~35%



Investment
Highlights

* Experienced tech venture capital management Investments in new and follow-on portfolio companies,
team and actively assisting the companies with their growth
plans since 2015, has resulted in:

« Advancedtechnology/algorithm to identify
candidates, reduce risk and streamline lending

process

* Targeting under-served technology sectors with
significant growth potential, such as the Software
as a Service (SaaS) lending market

* Expansion opportunities to adjacent technology
markets

Q3 interest revenueincreased 56% compared to the
same period last year.

TIMIA’s Q3 investment portfolio increased 26% to
$27.3 million compared to the same period last year

$37.0millionin assets and growing.

$1.6 million gain on five exits in 2020: BasicGov,
Wagepoint, Karbon, 7Geese, and FormHero validates
business model and investment strategy
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